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FHEET: 70— Fetk—NR eI~ v —DEHEICDWNT
Jinkichi Yoshida: On the Field Sales Manager’s Functions

1. Introduction
2. Outline of the Management Functions

(1) Planning (2) Organizing (3) Controlling
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3. The Field Sales Manager’s Functions
(1) Planning (2) Organizing (3) Controlling (4) Communication
(5) Development of Salesmen. (6) The Company’s Rocal Representative
4, The Problem of Field Sales Managers

5. Conclusion

1. K E7)

ZZI, 74—IWE « =R+ vi ¥ v— (field sales manager) i, WRGEHMRICERI T2 — V2 <
BT L LTHD, WELEETINECHIERELR, AENCRLEE, BERE, 50k, 20T
NEHBHREY 7 ADHELHETH B, Pt OBMIT S, JTE & 2 2 OB L THREN, b &
b & ENEBEEDOHN DO L2450 L bR b, heEAabiE, BleHS0W Fthdt—L A<
i, AR L - AR DEREOC N TEHE, FAVARITES 52 &05, BISHABRAELL, L
Do TEADEMDOETRPEHEBCMOBLTHS. +hdz, 0L A FORISHER Y - X i
BisnwZ k. B2l &0 HEHE, THOBBEDLEED L5, EEAIN, —EOIEEELEDOTTHb
NZLOTREL, BMOTHMIRERMEDO T TRIND. ZhDZ, T4 —F =R« 22D 5 —iE, M
BBFRFCHUTHEEZIBE L AT RERD AN & BHBIT, 74—V F -« £—0b 2R« w20 ¢ —i, B
MO DI % 5D, 2o =r—s— (R & UTEEARNAEIREADRNE &, AERDEF
LNAnbTh5.

UFbhbiud, Z0L5 RIFEEEDIET 4~V K « £—LR « T3 2 v — D%, —MIETIIIEDH
BAB L LT, BELTHZ Ll s )

2. EHEHE

HIHBIEE —HC LTRAE, Thid, WA CHHE AT BT S 57 LT, ZhaEHNE
35 % &, atE (planning), #4% (organizing), #fl (controlling) o 3B s 7r b, EHEEEEL, ZoOIF
BT, RONDE D) CEERICREINTITLDTHS. bolb, TXTORMEN D 3 EED R E Hi—
HLTWBARTIE AW, @EOZ L, Mok %
(coordination) 7g ZEFHE AN, *—EO@mBZE, W
WL Y —%— » 7 (motivation or leadership) #,
WX, A&7 427 (staffing) 7 BHEOFTIR, ABR®D
®E, BB, IHE2DTHBER, Zhbit, FEOMERO
@Em%<5a:5%a5.::Tm,z@ﬁgg%gmﬂ‘Connnlhng Organizing
U BT T % LR EREED 3 BRI OWCHH A iz
L5, |

(1) & [E]

Bt &%, HEBIC T3 2 [EERICIE A R DR, CHIKE, RO &5 AEET LS.

Planning

1) Robert T. Davis: Performance and Development of Field Sales Managers, Albert Newgarden: The
Field Sales Manager @ 2 #% X BE L 7-.
2) Er KEMHREEEE. p. 56.
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(@) BEEORE— OB HIET HE M- BNCHREST S Z L.

(b) FEINEEEZERTA-0CBELRRE (B4, B, B0, B oHin YT,

() Fws 353y (programing) - BESNICHERZ ERT 20 EH DY TONAEERA TR X
NAHTEOBEM & 7 DIEFEORGE.

(d) Fhi (procedures) DFE—REIN/CHELXERT A DCERINBTEHE LT 4o THWS

HREF[FHEOEE.
(&) A 52— (scheduling) —FHHEXINIfTENDPIE L& T ORS A EMICRET5 2 &
(2) # #

MR 212, REINCHEELZERT 2200 EE oT, FX o N—CEHELTEZH Y Y CTEBERTH -
T, MBOHME V- FHEDO R 5T, F IV~ TDEA L N—B L0V~ FEEREFOBE IR LE
MCHETHZ Lich b HROBEAREL, 1) FAOHEE, WHEIrORECYETHEIRTWATIE
Ebva. 2) FANT, BUOREATECHBL, FALTCWAThEARBR.  3) TEIOHER & BHIIIRX

, B Y THRAHEECHIET S SDOTRINERD R, 4 BTOEENHEINIEENZEALC L 5T
HbrcEEsh, KBRS T ATER S, ) BBRORWEAR, [TEI0 B BHYH X B EFFE
IRENTWid b\ 6) ML, WANTRIEOEMCBETATERS RN, 7)) Z L@
HEZEMBEL, KEALTWRTFE DR,

(3) #% il

FEHl 2k, HEAEL TR TWANE D MEIREL, b LEIThIolbiE, CHEBEF~SE
niTE R L HSEERETH 5.

HHCIERD SEOTEAZENS. D GtHEEMEEWBLTEOERERES. 2) EREASITLT,
ZOFRFEFRTD. 3) HROFEAMOIRE, EExTHOKECS Etde, BEGHLT.

T4 D EBREE 2 1%, [AEXARINE b Rd, ThRED LS LI Nt bhad, HNRFNE X
RELED RS EREL, TNERERT LD DEEE D OAF, RNTEESNAHERE - CTHEXHT
CEREE, TOBBCRWTHLET HHECHELHAUEL, Btic, BEIEH L+ ML T+oRIE
DX vy TRIEDDBLDD, BERTFRELDBZETHS.

3. Z4—=NPF =R -7xYv— (F.S.M.) OFEREE

PRk fe— R I A AE R, 74— VR s = VR RRAY v~ HTIRDTEEELY, EDL5 i
RBBNE ZTOMETS 5.

C1) B B Bk ae

F.S.M. O HBEERE, WOBHETCL 2t — VA 2K E LTOREARET D EhBIBE DM, 20
BB A &0 EREEERO & O RE R ABOBRNT, B0 S TEXTEDOND. LizaisT, F.S.M.
OFTEEEEE Z OF D BTHRHE R HCO MR L, EEHEREl, +— v < o Bl B ghE
KEZTIAZETHD. HEIREHENEERDVBORAR DA, BEEINCE o CHIRE L bh 5, F.S.M.
X, BOOHOZ ZbHAHAEHMNE I L HIFB LT iEia b k. F.S M. et BEoERKic
BINTHZ LT, ZOFEERNDLEE L.

XT .S M. Offhiudinb it lio X 4M%% E. B. Reynold ERGE o THIFD LRD L5 b DA
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3)

BT H] (field sales forecasting)

[R5EHR T (territorial layout planning)
[RFE L 47 /N Y » 5T (territorial coverage planning)
B FRETHE (FPH) (expense planning)

JRFEFMHETE (seles program planning)

uF_oiiﬁﬁﬁrkwéFShl@%E&%h%ﬁn?btw@ﬁ&uowrﬁma L&T%.

(1) 5T A

RO L 5ic F.S.M. 0FtEk, Z0IRGEHERED HERECEE 525, FRIAESHEROXETE IR H
DIEFRABEHORETH D, ChAPRGETFHIBETS 5. ZOMEERALETRLECTbhBHbH 50, <D
Bt (field) cift s AHTTECTLbhBHATS, & F.S. M RHCORETEHATR, 58
ERC DAL, FRETFHOBRAED H0RHE L.

(@) BEER—EEFlogrh, BEoUGEads:, HBRIHEAIOMRITC T 2EW, HMTEEON, &
FAEEECRT ABREABECOWTOERLETH T, 20X 5 aMiFHHRC N, —RIGRFEE-C,
SO EREETEICET AR TRt by, COMOERIIAENF. S M. c512 58E4%E T2
2, FRRE, THOERNRN, #%, BAoFMRGE, LE2OMRCEEDOR R LT 5RERR Y
DOEBMREGENR S, W PRIORFXEHECELHER TR ONE L@ UCEERANCAE IR .

(b) BEAIFELFH— IR BRLINCIGEEZREY, ZhBbhe)d aFEEELKbhEd
BEEEIRLT, BEREEROEFR FHlZT 5. SRENTIIX ¥ — v v o O MRS EF L0 EFHIic
ED. F.S. M @3 t— VA~ OFRIBEBRNARBRCENTW 22 B0 2R LT, DEABELHTH
Bhrbs 0BG BEOHOODWHELT 1) —HUTEEN, H50WEEENAR e~V iZDn
B, MR EHET 250088\, 2) £— V22 D% IEIRFEHEO FTRER 22D 5 DB B IC ik b BE
OFREGT D LD, 3) E—vA vk, HILWEELEEELEE L OWTUIRENTH 5208, 8E
Ak RHIRBLEOWTHRAIL L) CHENTHHDIEMTHS. 4 FHE LLTOE—IVA v U RITKIERE
FHOEND DM, E—IVA T DHWITEREDOEL DT 5.

St — L2y DFENCBERBENRMZONS &, F.SM 2 20E4A L, ACENEEKOFHI %k
EUCAIIRBH UTERE R, AhbhiulzhnBE L 5.

() #hYCTHERNIET 20D FH—BERERD L CTFHABHESI LFLNTHE E INHIFHA LD

, EABEDMTHRTHET, HMICKEIAED S~10% L &5 02, RGN & © Bk
w%nr<a%ﬁ%§h v o%e, F.S M. ORFETEIEEN,» 2V, 25 Tl AHEX D #I) Y
TOHNFHEBEAE - VA v b U EIGEHIBIC AN EADERICE S X 5l b ¥ Thici, HirnEs
T B TR A NRE LT ENLTHS.

Brs AR ED LD mGIETHREINELD &, TOEREHINTW Dt~V D REZNAHEHR LS D
rELNRERDR. ot — VAV U ARBORBERIET ST o TE, BEINL THRD 2T5H6% 0 B
HEEXE, TOEROLENLZBRIELO0LRIIOHDOTS 5.

g s =

3) A. Newgarden: The field sales manager. P.350
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(2) PFRSCHEEETE
BR%E ED XD BB AT THoME, F.S M. K& o TEEAIEEED TS - T, BichEE, IR
=, BELY—CR, AEERR S, RWCZhic8Ins. zo—RNEI 2552 2RO L) TH 5.

1) BPFEHROAIILIFELOR S ER LM ED B HNETHS. £~V A7 IEREORLD W
TR LE S OEMLEBTH,AD, FRCL o TKRITHER X OHREBRFE LD THREADTH S, 2) REeHiE
(territory) %, WITHR EKRBARDCT 2 L) CEHBEShRQEZRL RN, 3) Stk — v < p3—
SEHIERN O IR %, ZORGEUREECHEGLTATS Z ENTE DL I CHtEhhgdabiw. 4) EHoO
B AVCED T 5720, JEFEHEORGENELL 5L dicthiEadbiw. 5 TEE, FiRGE
HiRIE ETF ORI HIR A ETRET, TOBRELTE - VAT RFLWEBEALIRT 2B L HES
Hrsciicins. 6) EHMBOREOMBESLL, E LWIHHEE (call frequency) 2RI hIERD
Il BARISEREEIE, F.S. M. XUt — VR <o OH - MBAMEL TIES NS 2L, ZOREERE, Wi
RiAE R T LTSGR, moBEaextT a8 A E kI, BRLEEE T OSMEENT, Z
W— TR bhb. FlXEREOLI THS.

¥ O m K F &

B B % oo B OHE B & IR e R A SE B2 OB K -7
x — h — (ERIHEFH) $ 25,000 4 Bl A
x — h — (EBIHHAH) 12, 000 8 ” B
[ AN #9) 7, 000 12 ” C
fii] B N A& 2, 000 6~12 Ric 18 D

RiCHE T, &E&E%E 7 V— T LTEODREX N, ISR HEE KR EER O
Lt B, hRE—VATUR, ZOFHMEEEHELEOBRECHD LD AL CEREL bRV, 3R
LEROBSERTERSDS. 2) Frt— A v L OEBARHES (work load capacity) A5, HERIHTIC
FoTHEINAE A DAV KRE, K, EHE, BEREHE, RIHEE, £ OMorE BT
14£ 365 A & PR mRERBIC 5 L Z DX FUFEWoTLE . €— VA7 2R DI SAE RHBICHY
THNDBE, FRHNA—THIENTERNDT, BENRBELEBEEATE L B0 .

(3) BERsEHigH/N—Y v FEIE

T — VR T U REDE D ST BN R 0 N~ T B HEREET A L ThH T, 2 DaIEO
TE A FENIEMEKFEE (permanent route plan) T %. it~ V2 v OffGeiiEy, &bEAN,
B N — T B DRRETLLEZLDT, KFr—vAv ffRE#T F.S. M. fgilix#, F.S.M.
N BRETS. t— VA REBOFTRD, ZOKREHEIE > TITHT 5.

F.S.M. 13, - DEEKEIEC L o THFe— VA<D, FORGERME N —T 2HHORFETEHEIC
CHRETES LT W ANENERD S Z ENTE B, £0dIRETETEHO BEE L iAo BEH
DHBLELTEDLL, COBCE->THARMBERBHAE (228) 28T T3 RECIhL o THREHLL
AME £ — VA< OEMEREE & A WBLT, vt—VvRvr LR#EOE, BEABIELXT S ROKXELD
ERTH 2.
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Py TTHBOEEI N— Y v F

2 ~f A 'd—:u = D

A $ 173,579 29.5% 7%5

B 40, 609 6.9 2

C 40, 473 6.9 2

D 40, 242 6.8 1€%

E 37, 796 6. 4 2

F 35, 842 6.1 1

G 98,183 4.8 1

H 26, 698 4.5 g%

I 95, 567 4.3 1

J 21,171 3.6 -
EA10T g A5 470, 160 79.8 19
%0 12 a 118.723 20.2 3
W% & 588. 833 100. 0 22
(4) BHEH

F.S.M. o BRGHEOEMLIL, BHEAGRE, KR BEBRLRECHTHILOT, 05 bAHERIEIELT F.
S M. LIBHHED ETIERINB Z EME L, REHKBLCOWTREVBERASE-FHK LA -T, FelangEE
BEAEBZERFELL AV, BEBCOLBER, FHBR, V- ABARINGTNS.

(5) BRFEFIRATE

chik F.S M. oBBORENZSDOT, MHEEIEGEE— V2R, @EAlRIdhbhbing
RETHZ Lith D, PorFHTEERe kb, REBCL O RADN, KERD XD nZ EAMEL LS.

1) BELOBRE——MROHITIRZE NG B BRENNTEBHZPEL LIERIhRER DIV

2) BEEODHE—BELYAROBR Ty — 2T ARBEOHEICE VIEL, FORAICER
12 OB L F A M THENENEIERT 5.

3) BRFENES (product line emphasis) —— HitBERED Lz, & OREORR & %M 5 & H
EIERT 5. HFL A€ (product mix) EEOZKIIZMORIINRECATRTHE0DTH 5.

4) ®~)VAR7 Fu—F (sales approach) —ZEEFIDEFRIICIT$ %Y /R IN5EH5F  (sales approach)
RN, Ao ENER AR EBREE T 5 LR EI L T uEe b,

L EDOEEOBMERE, ERENLEDOBRERT - VA< ERFAENDN L 0DORECKFT S, &~
WA VREEEREN S DR OMERLTTER, HELHECBMELDBZ L TH5.

(2D #H %t M B

STEOBETBENSEEIN, LBIREXTEHNE LN, FRLHOTEIOEE X LHEAHRD b EE,
R 2SSO BERTBEEYS AEACE D ST, CoBBLRELEDH LTHDA, F.S M okt
HEEBRRD X5 RbonELbh L.

(1) BEO#HE#E .

F.S. M. &, fR5cAEEA BRI, SEARE, BEtESilcET 20 TH D, Z0 &5 R AEEEIRE
# YT (sales quatas) D TH L~V A7 ICEID Y TEDN, HKIEBCHW SN HMBLOTTETS 5.
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DX REDYUTHEMOKBE L LTHVWLR L) B Licib Y, FhudAas . M XXET (EH,
BELH) ExhhEadbhn., £— VA v OFTHE D Y TULEKHEOER & LTHWOND & LB
EhEie bz, B Y TE, ZhASERI ZXZPENFERS N, FHOLEST AN, BEOHED 2L
mE ik i,

(2) FROMERI

CHIEFHARt— VA2 CEIYYTT, FORACRARNTIEH T/ &L, ot~ VATUIC
WUBAKGIZTRRIC T 522 Th5. F.SM REN%ETAHCYU ST, E—VAT L, WD, EDORRER
TARED, FARBEOKFFVIGEYD, REDED I LKL T —EOEELEREIX R B RN,

(3) BRSEHiSOFERL & RS HE /s — 1 v FOFERL

RS DARRRAL &I SEHIS A E TR D b Bl e £ — VA< L IREID ST, £OnN~Y » FREE
BB L THD. Woellsx— ) » FOMBME LIXIRFHIR 7 X — ) v FEHEOERELWE S, £5
U CHEE T E (permanent route plan) #FIAT 5252252 & T, F.S M. 1%, oz 2i&hirh 0%
NEBTURERDS.

(4) EtETEIOERIE _

- VA v BB, BEEE, WO, 5 LTRTANEMEZERCHDIN T T E bk, &
CCHMMMEOHEIZEI D YT, HH, BLUHECEREI®LZLTHS.

(5) #HAIFHoERL

Zhik, SHFROME, #AHLLTITI 2ERDHEDTH 5.

Mg r B aMA L LTk, BEAOCKE, R L OZOMEEREGREMN L ZHERXE (organization
charts), ¥ XU FNEAFH LB E (job description), FHix (% (procedure manuals) 7 &2 AN
bbb,

(3] # B ae

(1) #HeHloms

HEI 23, HEARELL TN TWENEIREIEL, bLEZI ThhrolcibliX, ThEEETNHLE
T EE & HEPMEL = 4, F.S M. OFEBEOHBEOPCIIRDOL D Lt DONEHETH 5.

1) JREgH—H 04T (quotas) XL, HEBEOPFEHLEET S LAWK HOFR E LCBE L X
N5, ChRUFAOEEFSIOED L X TOFEMBRMH L, Th e DOEROIRTHE BT 2 A
ERERIN, TAERVYERCTAZ L o TiThbhd, EBE, - VA DHEBEEL—- VA<
CVEHICATHLT, FREFDO - VR DRAISELDRENTHB.

2) Wt BRIRE GGRE, ASR, EAR, HEAGE%L O BIEE (monthly summaries of travel expense)
AET RN, BOSHERE TR dEREND. BUCHEKB TRV bR AWESIIR, EBEORANEM/
JReEE, AW 1R Y OBRAOEERC I NI A DRV, [ThOBA TS, WX NIRRT
EAC TS N TR B, '

3) HEHI AN~ Y v F L —E AR O R ECE RIE U, B8 103ME 2 D18, B Bkt
TAHPCERABCHIGLTRINTWENENEIRET 2FELVETES. TRCIXFHMBEE (call report)
NEEXERZRBUEL, 1BHA%Y, 25WE1 7 A4V I3 HBOELNF = v 728, ZOEDOERE
AT D, ZLOHE, HENI - » FRELMET AW ON D -0 FEEE, HETNE
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EN—2AT L DFETH T, FHHMEN S ORBRGE LFEZEE, MEOHELXLRTLOTHD. £hdk, €0
REIUACIAISELONEE LW, BEEYY, HA2VIETHEY VEEREOFA S ZomEkd 3 XXk
HERTH B, BEThic, FHUREELEHENCOTTVIREDERLPTHC Y TONLRERDbMY, &
NEFHBELENRTAZ 2R XoT, WRBNNEECBINILENLBDLIDT LIRS,

4) HEXNEGEH— I OOk, a) t—vR v, REEEHETED ShfTex LTWwbh
B, b)) HECEDON-RBEEED T L TCWALELERETS. LiL, TXTOTEEKERT5C
Lix, FHCHBELBALILDND, FLEABTEOLEHKTTSZ Lt s,

5) sl ARE—RFEEEL, e T ARREEEARF B 01E, TheEHLWHEh, K
AZBHIE il o B,

6) FHLWEGEI—Z offtlik, F.S. M. 0BBEAEB TS 52, NS HEHERIW L2~ VR 7 o 2EKDF
BT AEERGEE X kB,

Fofh, HHMEEE GRER, NRYy— 2%, BHE IBRRY) OFHNTbIS.

(2) BIEFES

BEFEIHHOBKHNEN TS 2T, FRAARFITHE S FFLESH TR 5. KEOE EFHENE, BiR
TAHRMAR & o TREHERPREC X MIUEARCTbN S, ThbbFEENTHCHED bh, ELL £—L2
v D RERINAEALEABEFRSIANL DTS, LiL, ZhifTbhhvgaicix, F.S M. XEZ%E
PEBELSSNL, BYABERBEYZEt— V2 v @ Uhdiudiz b,

F.S. M. X BERER Y LT, EEYHETAZ Lic X o THBEEK RSO BADOERZTFH+TAOTS
%A%, T OMHIREEIE R AN OWAL EDH 2 b DEFAT WS, $ b bl LB A B D,
H % OBBMEHEN & UCEFEEIN D, Y - TREINABNENEEBEIENCRIR TS 55, IE
BIRSBEL, HENVCEML, BHCHE 2N ARTARTE D, EEEHh1 DN L T BHEEOE LW
BHMTH 5.

(3) ERFERBEEORE

IRFE A IEAE (standards of sales performance) FEDMEIL, 31, R, HHloMhoEHEMEC &5
HE-AHETHAN, BELEI TR EFSZ LiITT 5.

XFTHREEFTOE— V27X, EHFOFRTROATIHHEINTE . D% D, HOREENSZTILE X
WE— V22 ThHD, PFNEEWE— V220 ThoT, HELFNUEE— VR 2L OHEOWIRE S
MFE > 2ixUkhofz. ULALSHTIE, BEESFOBMCE D, 51 cBREn R EORDNEE4FH
L, BREEEsWTh, BAOEH LRREOM EARTZEOMME L ARBERINRE DR Aozl &,
B2, Y—-E2APSOREEEXLESL, BELHTLIHEOEEY (BELOHERE T3 MEOMHIIET>Z
&) MRFERS EAUROERE 2D, £—v R v OHBONKEIELE D OB AFFCILE ShWT, %
FRCEDEMZEREB L TEIRBE -7k, hEDEMIEL, BEEEORNDLTIRE— VA< %
FmC X<y, F.OSM &, Z0@EY 2B ARDID%#BARL Kok DTHS.

R EREERY, LIV WV REBETH B, C. E. Smith iz XE—RIIE, ZhaxXE
%@ﬁ(d@mmﬁmﬁﬂ)&Iﬁ%%ﬁ(wﬁmﬁeﬁm@d@kﬂﬁﬁélaﬁﬁgéf

4) Albert Newgarden: The field sales manager, p.78.
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1) EEREE

CRORBLLTEERVEELZZONTEX RO, WIETH AL HEDRSEHLEEOHETHS. L
LIhEFREIRDITE, ROID BEZELCHERSS. Thbb

a) RIEDER (task) ZEMICEHD ZOMREFRCTMT 5. b) HAEUELAEZLAWDH, ¢ -2
v U D¥EBETHAEL, FETAHELRTS. d) X5 ATEEOWNT2. ) KREBHEL: RS
THOREROTEGOEENCH T, BERT Y A M&DOT 5.

IRFEEBE BN T 2EF, HEOMWE, RFEHE BRI VB, RBRAlETEE) hE
RIIXEEEIAE, FE APV — 2 (demonstration—[R5EHE), FAZBRRIES, FEERBRREH L
MBF B, FHTEBECELIETERSOZROHTOTH S,

IRTE R O RBINIERET TE D d DF 143, Employers Mutuals of Wansou &\ 5 RS OB S RBRER
ST B IR A T I 2 7 o THARAL. ZRAROETS D, CiuL, 194565, 1955
BRHINE—VA < HEXS 000 A (ABE X AR OIRFEREERER) DRFEES 0 LzboT, 0K
RE— VR~ o OFEFMEEERBETHET 25 0B RBERELEL ) 2352, FLUt— VAT RBR
HONBCHES T2 E CREGAENL» D1 ERBED &7
B LD ot ZORE, £—VA LA RE I
HE5THLHCRBHCILI~LEpnDH E, H1EA0E 10,000

9, 000 P
BIGEC SFHRAHIC AL, SIELB ERENERS ) s000] 00

B LA BACTE ot 21T, F.S.M. 1Z#T ORERE 7,000 -

*—n 2y O FEIE

6, 000 P
W5 2% SR BT 5 2 LIt X o C, MBI IHE ~u%8% e
THIENTEDL IR ot “miom- /
X ; 2,0007
2) A 7 000
BB OB D CERITH D2, BRELH5. T3 37 56 789510
Pl 2 X EB ORISR, ROBEFHRALz T 5. 7T R SRS WA K

tbb

a) E— VA v AR I BNORECISEDFEL R L —Y 2 L EFY, 1IBDFELRML—Ya LI
AR DEELHMNA TS, b) oStk Tik 1l AIOEAORENRt— VR v v DS THES. ¢ Tx—
2wk, 172086 L, 20D 30EDOFEL A Mr—Y 2 v EfTole, Pe—v X<k, [#E5D
WAIEADIC A AEFELA N =y 2 v & Fol. SOBE, FELRAML—v 2 v ER/IERMNZOWTE
21, Tiz¥HDY, PR3FETH-T, TOE[MOBEELRICIE L. h < THEEERER X 23HECEE
MafanX 55583, BURMEL2EZELHC LERD. CCRFHEMEEDORENRHETL 5D THHH, LiL
CHIRERBENR DL VEBCRETH - T, HIELMERBCZL TR WAL, THVEELREIEHE1
$Fix, WFe— V2~ ORCEIFLRWEERCRECET 2B EW 2bhNFTCRDZ L TH BN, 20
ERLDIRDOLDTH S,

a) Wik EFEMCE < AR (self-starter) TH 22 b) HTATOBANAEE LSO BB AT
ZENTEDD. o WRLEO/SEZIANSS. d) HOMPABIKSTTHDHh. ) HORSEREIT

5) Albert Newgarden: The field sales manager. p.82.
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FATHBH D FIEERAOCOEATTH S, @ HIEFORNLERL, AZOEDLEC
ELTWBMn,

XS EBEMENL, F.SSM. RHCOBRCESX SEERCHTCIHET 5. ZOoBRIZIDHAER
F7edDTH M, MANEKESNPRATD o TER LR,

V27 D ENED E, F.S M ikoOBMELuEndbiv. a) 20k — V2 < Uik EOHEBREE
KOFEATRLTWDM. b)) ZOLI MREFEETHDICEARITHE LD NEM. © ZOE—IVAT
CORENRPRLEDOTHEIZE S . d) ZDe— 2T RBRECKREKETC ORI HFE TS I ERHIRT
x50

(4) a3 azh—a VB

331:&~9ay(mmmmmm0&m%%&%%&%&éb,&ﬁﬁﬁé:&ﬁ&éﬁ?:i;:&—
% — (communicator—{Z%#) & LC F.S.M. OREZEATHS. Bk, HE—HLTEEHLL,
RN TIEE— VA 7o B LOEELE L OKPBERW LN E L LCZBOEEEZBELTWS. ThbbAh
HOBHPLHSE, MFL— VAT REBLEOLDEMR LT, T, BEELt— VAT ORMEAR
ttoBEREBcE AERD RN, B2, 2.2~y VIREBEEELLTO F.SM ke oT, X
MABETRTHS. hehbid, BEEOERMIENS “A2WLTHELAILDHILE” THEN, 05K
BEREDT 47 4 7RREN AR TSN IDTH - Th, TARMARIELEEIH, £hicd - THE
LWiiBhase X hid, ke asnbThsb, B3, —iv 2 < U REERMCE oML CHET 509
2K, SHHEAtL O—FKE, 5VRThAOREBIHENARDTHLOML, HEOKELDO DDA

T2 —valrRESTHETSS. FHUL, HENVDLDINAMAELKEEE L, WAOSHELETHE
ENBLY SMARTETHEL XI5 LTHAAMTHADT, AhAErIVHEFRIZELRW A BTH
B. 2O, At SHECHTAEEFEENE CHEECHR YD LT, WAMELIVCHEFLLLDR
hlﬁK?é@T%é.am,:EJ:#—vaymﬁﬁé,C.WlBbmt&@%%%%ﬁf%ig{

) MFE—r22riedLTIE, HEREREOB—ANOAMTSS &L LTEEL, hoNEXHIZ L.
FLTHMFO—A—ARMBAL L THS Z LB, BEHFRMTALMHE TRAANEMATE RN L2 <
X5ets. F.S M HEBHIicoBRERLMPZCELT, BDXTX 208 (feld) wHfmnT, #
TLHEEEEOEMARDOZ LNt~ VAT DA a=b—Y a b EROEBHACTHLHETSHD. RERD
i, ChIRE D~V A T OREXEDIAS Z ehvCE, BREN CREEFROLLNINDTHS.

2) MEARMAHY R THBNELESREAL, ThLBEFCHFETI L. t—VvA2rd—fRiE, BFO
AR 5= HIIR DB # AL OB R W B 2 G T 5035, Fic AR OREHRIC DWW CiIld TERTH 5. W6
FhOFEG, BEREORERLH L WM AR Lo, B BT il 22 BRI N 5.
HFRE— VAR DIDE I RBREFLLTRH02 F.S M. 0BETHD. BITESTAFRECLY,
55 WEBEBEICBREROTER Y » A VERBLT, ThiafTt— VA2 icfiZ®5ZLRLY, &
BWidAt X DEIFNEAREHRCTE— VATV EHAI D R ERC IV IDEEERTDOTH T, #
HEBEL S, BB SPENNARS 5o - 2 2 HIF ST BRTIRR L, 245 Hlkk [Lcs

1l

6) BURREF A (B 2%) REEHEOMH LT, p. 163
7) Albert Newgarden: The field sales manager. P.202,
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D, TREBTOHMCWHAEEICHARLL20E2 R o TWDUNENRS 5.

FHAERAARMTE— V22 52 BbRE 2 L DR EBERRMECIND AR, il 8RR T 5E®R
NFPDE— VAT ZEZBRTWS L, HEEHOEREELTE— VA2 DRLEREL, WXL
TR BT E LA, BREROBMETCZEREZHSINTEWHAL DV IBEESEATANT S LI
AN TH 5.

3) B, HAE2EHENTS Ay £~ F(message—EE) 2R o T D EDI a2 MIDHZ L. F.S M.
Mt—wivymﬁﬁwzzz:#-yay,%Ki%m;é%h@iﬁ%ﬁﬁbf%%%%%gwécaﬁm
BThb, LehoT, t— VAT RNETHERYS 22861, ROBHXAMNT. a) Z 0B,
@%@t—wXVymmgﬁwm,%ﬁ@@ﬁ%ﬁﬁbf&@m.b):@%wM%%fﬁz%n&b%mm.
©) OIS EFLBONBENS G2 HONRNEN, ThE bHMANCR B ETRE>TIW O,

4) WFeMzELTE W%, ZOBHYZ2THALESZ & HMORVWRSPHERIEI RN &,
FHEEREENDOBEND - 2 HE, TOUBFEE - VAV CHIS LD DR IROLGIER, L
KoOMHARETHSD. 2T F.S M EREZFOEZEZ MR TUEL, ZOBLRFF#BIZD, bWk
W T AW TORGEMAZ ENTE D, ZoFa F.S. M 1k, BOONRARGEEN #FEH L TRt
BURRPHE %, T I RIANIRDLIICTRETH T, fBIDTRHAEL TIE VALKHERALETD 5.

5 MFe—rAv icEENTFEEHCENWZ L, MIEHH74 71 TEEVIALDE, ThExkELT
RBXEDHZ L LOMRITKRERENRD D, TV —=F—FRTERZREAREE BT, BEUNCIZERE
ERYEELDLTHD. ANEIALECIIAEINEZ LI TEARMLEFORAEZ LIXTERVWLDTH
b, Thil, EEEC TSk b,

6) Hitw BT IHEELFHE BF, 88 FEEFLICOVWTUL, B TE— VAT CHLETE
{Z&. B=n22h, SO X N—2 UTRICH » ThiFhid e bivnZ L2 HHETHRAL D, 58
FRCFESNIZ D THZ EEUEOLRCBWHEE L5 2 53 D13V, -V 2 v IHHRBAELACH L T X
D, PLELTHUERSHSINDZ ENKRETHS.

7 WFeAREET BT, 2OoBETF, BALAFLATEAFOREREELETHI1DLICEDS
Tl TR E oD, RFZITHENEWI OTIRHAL, BEAECHLTRTOEA LTS NELLIT
CRETW) 22 ThD. PIZEBELCTFREESCES, LLLEARBEN=2—2%52240THoT
b, FROBTFEHLLELBFEAD LI THDIC, BHIBH OTHSH, AUEBIEHTENL TS
BLEWIDTHHT, ZOZELETTHALDOARME L TCOBEKAETOLLS T, HTHRCTTHHEOL
WHlEIED Z bieinsd. F.S M. 1%, #RTFTOERLAEMC L > THEINSDTH 5405, FAEECHE
EBHELTHDZ EEERTNETHS.

8) HFEHEZ, fPREMD, #EXENA LI, BARLHMTENLTHT S L.

Blount LB EIRLIETHK S A, ZOMEEBRHOBNCABELWRCTLZ L, EEORIIRER, X&
RHEOHF IR ELEBERIHBNEZETHS. TLTREARR, 3T 2=r—v a2 b OFEIE, OEPXEOMIC
FE2R5-T, ThARBLBEHNRII 2=y~ a2 RbBA0b5. FhOXANFOEELFET BT
BRREE L DL ETE, ZOADT T LIERWIREIDF&EIND Z L2 EERIER DR,

(5) E— X2 HENBRRREAE

R&M.@t—wxvy%h%%m,20@@&%01m5.%@iom,t—wzvy@ﬁﬁm%témﬁ
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DORESBERTH D, fE, t—V A< ONKORE, Thbb F.SM hskd0iIRETHS. M
&ﬁﬁ*ﬁ%%ﬁ%%(mmmmddwd@mmo,&%&g@mﬁﬂﬁ%(wmml@wbmmm)amﬁ?

EswLﬁ%@§<®%@&%<®m,mﬁiﬁ%&<%%ﬁ&5ﬂ,:nm%Tét—wxvyK%%¢%
S L THLOIENL, BZE, PROE— VAT GEbATEERNT LMD EE TN,

1) JKPHIRESIBARE (R5CREIBAZE)

ST OB, “DADBHEELT—EDHNAERT S Licds” Bk, F.S M nzofRFEEOH
% X D RACERT A, M0 ST 2—v2 v OIRFEREN XD, HEOE AR BT 22 &0
LB LN ETHARL.

a:%%h@h&(hwmmemm,t-wzvy@%%%&@ﬁfﬁbbfb%,

P=A-1

= DR TPt (performance), AXRES (ability), T ix93@EAK (incentive) TH%. PiXALT &
HRECTH LMD, WHARHENIRKTH-TH, BN FF TN OTHIEEFIES LLR
Zreinh, ERSRWE < ERNE L & SREINRTNERARCERII LSRN LR DATH S,
= o eEAE D LT ARIEROMELX, A%BED5IikETAL0THAS, 1T MBS HEK
(morale), 3 B\ ZBIE-S, WE) (motivating) & MEh, €~ VR v &BRN, RIDKTEI~NEK Y ILT
B3I SRS ARENBICHEbBLOT, ALAREEABEABECEEN LD LEELONS. LALAR
Tk IcBELTRIRU SRR LT 5.

XCREJNE, HiEk (knowledge) X B (skill) X W7x%n. -2 wrOMbREkbiawgEkiik, D A
B OWTOEEE, 2 AFOTBCOWTOME, 3) ASORMCOWTORRH, 4 BIOBFHIT
SNTOHER, 5) S, HEESEOFECENCOWTOARM, IR DT DA BELAGEDO SR D
¥, PSEEREC b NEREHSEY ST, RENRBB. ZOL) RARL TN EEDCA B I0IE, B
DECH T, FOFERLDERDL I ARbOTHS. 1) PEiodsl, 2) ELHMT 224, 3) ARz
ANCEx Botisl, 4) ARBRE X T5H8E, 5 EHE%E D £ THARR END 5.

b3 & MEHOMERE, MIZRHEBENART L ADLOLLMObOREIZEIND Z LNTE BN, BRAZL
NRAS TR, BREEBDIBICL > TORBONDEZ LD S.

U2 2 DRENBATE, PRI AESCHEEBD B Z L BN, HHEOBEBCET S HIE, W
sk T E A CERE, BEEEL LTHLRBEAERS W, LienioT, F.S. M. 0t — V2 < iE]]
BTG EHIC BAT AT E L/ D, BEFISH (training on the job) DEMER L HDNHRTH 5.

A DB AT BiciE, ETEOANADOEEARET HDEBENL LS L T2EReEDIE, D
WCREMN AP ELRE 2, BRLRLDIICHEL, EDOXD RESRD oM ERDEDZ LML
kgnfbgﬁ,RSM;wggunE.Mdmgmm&minﬁk®iﬁﬁ&£9

it Ed, e—vAv L dlgonREy, 1) #hiE)d LThtreiil (MARSROHERCLY), 2 £
NEED LTI 2%RL (BANEELBREIC X D), 3) ToAczhiksLy (ASOEIIT, 4 %

8) Robert T. Davis: Performance and development of field sales managers. p.Z25.
9) Albert Newgarden: The field sales manager. P.162.
10) Albert Newgarden: The field sales manager. p.331.
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DADEEEZDOANL LB TE (EDXHmENEL L), MEHFCEFECHLVETFERAR LD,
ESTHERAICIR G o LD ELTEBNRER) Tk, LLTHALF, DWEHBIHORDS L WhkX,
M FEK (curbstone conference) &\ b B HDT, FDHEERDE HRLTW5.

D —wvz~r LRATUTHEN B0, HOEREBREL TR L. 2) #HlPk e s TERIE
FExTwBZE, SLTENE, ML ELRD, M%) EL0bhh ok kBiicZ o2/~
B, PEEOTERT, FOALEELLZVELAZY LTRWT R, 3) BADLX, BEDLE, bHWEF
DHO¥KYIZ (EDANETEERLTHHBEDOEICS LT #ABREAR 2L edd. ZLT 1,
ZDANCEHBOITEEEHTHLOEKD, HELRokEBHITE, TFERoL LB L EHERIED.
WAL ) £ R o FEOBRHT ONTIRIL&IED, FhhbWELETHHEBLIEEL, Bty
5. BRRICEDAOEF%, thax DX CHPCHEXITHATOBEREMO S LNTED1EFRLT, $E&
EFTHL. 4 BOOERT, 20— VAT 2t o TOACOREREXERL TXBCL, —HEkFDL
— VAT RE 2, ) —WEARDT 74 VICREL, BHERE (ollow-up) OEFESCAIMET 5.

IRFIRTEEGN O ik, ZofGiRESP e —v s T —4 ¥ (role playing) I EOHFNRFELH B
B, ZTTEEIETS.

2) EERIBEIBNFE (EHEsEIEETE) ,

hix F.S. M. o@EL7-2TERKLT, EORBOHE, HHWCIRTHBROBACHZL L T5
@@,§<@%ﬁﬁmFsmi@ﬁ%@~o&%z%nfﬁg

FEMBEIBAFEAVKERENBR L B o TWBAE, 1 HBERONR L R ENHF RSNz~
A= ThHENL, BEREATHAHZ L, 2) HEHENLHFEEA LT, TOMSCREREERS S
L, Pl T oEs 2884 5080, EEARENENTSES. 3) WFORIBRLED T TBTCH D
F.S. M. &2, BEULEOHE~OHEA LFERDR . L2 T, EEMNENEREEE ST
HRIETHAZ L, RERDTFLNS. LizhoTIDX ) hi#MEEZRIc AN, F.S M. BE%ONEY Rk
UcEtBEchdiug, FLTELETFEIMIL LS &5 LEOMELEES, SLOMMTOREH &4 5500
e uE, Z ORESIBHFEOE NI L H# .

EEMRESIPAFR O AT, ROLIbDONRL 5.

1) W#1EE (on the job coaching) —— Z UIAANTEE, RHEFEOBI VYT, MHOKLRER, ©—v
AT — 6 ORENEE, HAORFEHOLRKRS, MBREIEOKAER, REOHRNTTbRS.

2) BiBHEX# (supervisory conference) —F.S. M. &##E & S hic BN L CEBIRAECBE T 2 3 2
5.

3) WAESZLE (job rotation) —AFEDOBEEIHKMEL T, £ < OBEEENELEKBRINCRBL, 2ohEn
RExBHZLEAMNELT 5.

4) HWEREG—ERCIIEED LR SR T 525, LaLEASCIZASIBOETELY &/
WD &, JHADIKEL 2D END 5. COFBBRXLBAANEIELTHSS.

(6] #FCHIFEEERRE L LU TOREE

F.SM. 3attoffFEE LT, BESCHL, REACHL, b\ tHBESc WL T DZ L e it

11) Robert T. Davis: Performance and development of field sales manager. p. 77.



22 Iy B 28 BR % 4TE Vol. 14

&B&m.ﬁmﬂﬁvm%ﬁ%w%wv&g?ftb%,ﬁm,

D BEACHLTire— V2 v ORRNPRAIE 2 2 fEA NI, 4T (05) Dt—L2 <L %
FRLULWEELOEF L2 ERIL LSRR, EFLEEENOKIFNHML &, FRENTHPEROBREPES
aabiiFddia b, o L) RfTEC X D FOMIBIC kT AR ROEL RS, 1955% L OlERYEDIN
it %,

2) HEHRLOBFREL ST HD, MROKEER, HERROI 5 TMAL, F&kE, 2K 7% %
D DFTHCENT .

3) KM, HBWE, T T a—4%— (trouble shooter) & LT, BT 5. Ziudmasmbs
(cordinative function) LFFEBLNBLDICEEN, Z EAEEHMDICEIEMNE X, H B WEERNICE - T
 BHHEZ TR L TEROT BN L D i BRI T 5 2 L A BERIND L DT, ZHEETD
BN, BEARLFETHZ L TH .

4. 74— K - 2—ILR 22 +—OREES

R. T. Davis i, BEHERAEST 26 2, 5440 F.S. M. @ WTHMA A L7chs, 30 HolRSieEs b

&%nkRSWLmﬂ?éw@g%&,mm;ﬁmﬁﬁbfmg
@ HTOBENBEITE S, BT T B & 0D oo 27
® DT EETEITET T B & 0D v eveerneteii e e 15
© BEEITBE T B 4 (D ettt 4
@ BHEOWFIEOIZDORENBITECEIT B L D e e 10
© ZAJE & DBIEITEIT B ) 0 -veeveeeereramentimmatt ettt 4
itow&E%m,RSM.@ﬁb%a,%h%%&@iﬁK%Tb;)
BWooow T 5 0w

@ F.S.M. A& X 35 @ WFE—N2 v DOHESEN & i

© B © =EERE

© FITWva—FALT (LD © BT o & i

@ \ESk L OB%

® EREDaATazr~var

Chick o THIE, F.S M. 0BG+ — VR v Wi ng, SEENARETIEIENE WD & &2
bbb, ¥z, R. O. Loen K4 Harvard Business Review 2% Fiz, “%—1 % . AUy~ XEHLATH
BB, & OBEEAMFT, FRICC OEAERL Tb. e F.S. M. H8sESEREE%L, Fh
ERAFRET S Lk, F.S. M BEREL LTMADES, D 08 Tt— V22 ORESICE o TED
HNEET DO THHMR D EENS S, METIUE, WEHSEBNEET5 - L1, BHEE UCOXRBENEG
BB S I WBTTHY, (EEAIRRERZ L CWBZ 2 Chb. ZhTik, F.S M Al @A Siss350TH5 5
. DB E B

12) Robert T. Davis: Performance and development of field sales managers. p. 43.
13) Robert, T. Davis: Performance and development of field sales managers. p- 82.
14) [ELE. p. 141,

15) Harvard Business Review. May. June. 1964, p.107.
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1) BEFFOZIHAL L THEMAHL L TWARWDT, F.S M. BLHLREEX 5287k, HHWIEHE
o g <, F.S M 28 HE L LTEET S L a2 M ECADIEE. CARBRR, @Flt—vAvr
DA 8 ALTOEFL L b s,

2) WEASEOAX WEECHANAREO LD nHE, HAVIEELAGEHELATOLO - VAT VR
SN WES. St F.S M RA——t— V2= LTHEBTAHETHS.

3) k-2 v, BRI ELEEAGEEENOERL AN THE0 D, F.S M 2T~ ~
L DU HEHTEOFER, WFEENTHD LEXDEA.

4 HEZO F.S.M 2H LI - TW3Ekxs 0¥, RACENEEXD I ENTERWHE.

5) F.S.M. mEEAEEEE, EEEELIGIEGEYED, HALTREND LORBIXATETHL L L
BT BVAE RS LA, WOBRMEHMN RT3 LCRVENRTFRLEL2HE.

6) F.S.M. o FalksimEs, F.S M. #iHET5CX4-T, HENRRIEIHIOH & REC ST DD
&, F.S.M. 13, Fift/aUEio7zoic, @& D & a3 IREmex Edid & oF el S h 554,

7 F.SM. 0%t~ VA o HMEThY, FRFEEEINEEDHEDE2ERTHD LD A 20
5, HWERBEOAEZ L EALT, A5 L LG,

K EChD. DD, URLELND LD LB, [HEEE) &7 Thb. BELTnAW, F.SM
O L7t bR E s LR, F.S M ezl Tuhart b, HRELTA— /N~ —b
R BEETHY, Eioflhd o CEREEE AL, FEOEB LT vaE, EHIRIREREAT S
5. UL DEEEEEABEDO A A B0, BEELLTORNICIZDTH LT, E—VAT 2L
COEATIRIEWETSH HH, HOOREEAGORCENCL ot bDLBWRAATWE Z 2B 258D
b5, Lbbh, FRAIOF.S M cifEdseosns, Zok)H>ThH, Fio F.S. M. HEEIHREEC SR
Bl A L7\ & T, HEOFEA Ik CHEMEOZ L WEEREEL D b, AKNTRA 2 v FTLr—0&<
B & LI ERA DRE EThD. £ U THENAGORECE { ORRZ SIS (R, HEOAXK
WA DB BIBEE IS A RE N R B ACHEL S50 THS. BERDLE, HlailvEfice—Lwa v
104 %4> F.S. M. %iET5 s, HOEHEBEATIREINDLbE, 1 AP 0% OFEH LiET DI
LHIbD BT, EEDOPGRCH  H L T HHEREL RE T, 2DCH T -V 2 v r OEFIEOFLE
CEoTHLbALELAVES, il ATe— V2 vy 3 AFolFARELATEEbh R 28k
P, CAUEARTRECIE. £ LT LI 3 A DI AR OBEDOR —/N— 2 — V2 v o Thiud, WE
FEL AL Dbt~ VXY E UTERTANETHS .

5. #% #

Pl Ebnbiud, EHEEBHE—RE DRERFILTI A -V EE— VARV —OEBEBECE XY, &5
i, TAVHDT 4=V EE—VATERY x —DRECOWTREDTHEH2, £ TRIEShZMEML, 7
4= UK=L RT3 Yy —NEHEE L U TORKRRE: BETHERCEH N2 — v 2 < DREJIBIFR /2 b O BT
S AEE L, MEETORTNEBTIEENIEZ 2 IR52% B T, A— -t — VA< B H LT
WBETH D, AT DTIERSEE R IRD & T B LI EBIE & BITERB I G L R o b D
ChDIERLALEVS, HEWEEENCIEbY o TWTh, EFCKBRI TR WD, WTIhhicdsb
DCHY, fiE, 74— VEE—LR s 2D x—0, HL—VAIL EVTHDZ EDLERELB L2
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3, THOCEBRBREOBBCZ LW EMBTHS. Thdx, IhiEWETHIE, TR EES)HLEH
RENDOBFR A HD T, AR TECH XTI L, FLTIT 4~V EE— VX232 Y 5 — DR T, §H
TRRE L BT (FEX) WAFE & OMLEHEERCE T X A7cdic, HRRTNXHELED o TEECRESBISEET
BEAER I NRT U b o,

;o8 r F ®E K H
Minoru Kawabe: Der Ausdruck fiir Verneinung

In Anlehnung an die Forschung von Tkoma, Jespersen, Behaghel, Blatz werden die Entstehung,
die Geschichte des Wechsels und Variationen der Negation im Deutschen betrachtet und wird der
Grund der Kompliziertheit und Schwierigkeit des Verneinungsausdrucks im Deutschen ermittelt,

Manche Beispielsatze werden auch aus den Werken von Tkoma, Behaghel, Blatz und einigen

grammatischen Worterbiichern angefithrt. Der Schreiber erlaube sich, diesen Forschern den

herzlichsten Dank auszudriicken.

FAVEOBELLT, ZOFERMEN, BHINTHD, foThnEWne & e L TREMIEZEWTRL S
LZADHBH I EE, O. Jespersen Zhfied, —RICHEHIND L IATHLA, THNRFA4 VEDBELRLD
BEL - BROFCHEEZEZETHRAO—2 L b oTWb Lillbh 3.

I EXES

Er kann nicht kommen
72 B DOFERIE

1. Es ist ihm unméglich zu kommen.

2. Es ist moglich, daf er nicht kommt.

ORI THE LNTE B,

%7~ Man sieht, daB er an nichts keinen Anteil nimmt,
mANER T, BEOEFX, BIABAEDELEBATIORTH T, RUTHEDHEBIC X D EE AW $
5 DT

Lond, EHECETIEEORAOBRRZ LIFTEFERIAVLZATHS. EHIEWEELRO “F
FEDOBIFE” WRRE N, Jespersen, Behaghel £ DMOBIEEASERL, K4 ViHLCE T 5 BEREIMIACIR
T, WAEERIN, EOCZBLTE ehOBBAEZRL THIZWEE . BI% - FHEORHE, S
ZRWRLIZ 2 HHLEEI N, BCHCTREPL 2 WHRETS 5.

K4 VIEBTBTAEEOLERIE né. n8. nei Th oz, (I— FEBIZHAWSNA nih 12, A% Konjunktion
S E ol bDR, BT ni OFREE -72bDTHD) cHDIXATNLXOEEL L CHDTEETH S
bbb 5T, ok TEERD TSI AR/NGEE 72128 b T Akzent 335WL DT, M OEIBBETIINDTEX S
R OECANLBEMAS Y, DREHAOMCMBELL. 0 L HRARBCKTS “he
2, “BYEL” nEDMEBRCE T HEER M7 LEZADINTHREE .



